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SMALL ENTREPRENEURSHIPS STATE REGULATION AND
DEVELOPMENT SUPPORT OF THE EUROPEAN UNION
MEMBERS COUNTRIES

In the article the small entrepreneurship (SE) is considered as an essential part of the
economic system, which implements, besides business functions, and social - organization of
self-employment, creation of new workplaces, increase of the aggregate income of all strata of
the population and vocational education. The transformational stages of SE development, the
motivation of the emergence of SMEs, the conditions for the emergence of a multi-economy
economy, an effective institutional environment for the development of SMEs, and favorable
alternative ways of starting a business are considered. It is demonstrated that today the state-of-
the-art experience of small and medium enterprises state support in the EU countries
implements a number of directions concerning the formation of infrastructure for its support
and development; establishment of a system of privileges and a transparent system of taxation;
availability of financial and credit support; search for new opportunities for credits in hryvniya
in a large number of credits programs from the IFO side; improving access to new markets and
internationalization, as well as within the framework of SE informationalization; establishment
of SE support directions for regional development programs; presence of strategic directions of
cooperation with large enterprises; SE quality development mechanism improvement on the
basis of franchising and branding and other areas of support. There is a need for further
researches aimed on the active SE innovation development on motivation and stimulation as a
moving factor for intensive business development.

Key words: small entrepreneurship (SE); SE criteria; state support directions; state
regulation methods; bank crediting; foreign investments; credit programs; high-quality SE;
franchising; branding
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E¢pemosa O.C.

AOCBIA AEP)XABHOIO PETYJIOBAHHSA 1 NIATPUMKW PO3BUTKY
MAJIOro nigAnPMEMHULUTBA B KPAIHAX-YJIEHAX EBPOMNENCBLKOIo
COoH3y

B crarti posrisHyTo Mane nignpueMHAnTBO (MII) Sk CyTTEBY YacTHMHY €KOHOMIYHOI
CHCTEMH, sIKa peajtizye, OKpiM O13Hec-(PyHKIIIT, e 1 ComiabHy — OpraHi3aIliio caMo3aitHATOCTI,
CTBOPEHHSI HOBHMX pOOOYMX MiCIlb, MiJBUIIEHHS PIBHSA CYKYITHOTO JOXOJYy BCiX BEpCTB
HacelleHHs1 Ta npodeciiiHoi ocBiTU. Po3rnsaatoTeest TpanchopMalliiiHi etanu po3BUTky MII,
mMotuBalis BUHUKHeHHS MCII, yMOBM BUHUKHEHHS 0araToycTpiiiHOI eKOHOMIKH, €(peKTHUBHE
IHCTUTYLIOHAJIbHE cepeoBHILE A po3BUTKY MII, BUTiIHI anbTepHATHBHI cOcOOU MOYaTH
CBilt Oi3Hec. JleMOHCTpy€eThCs, 110 ChOTOJIHI NMepeoBUi T0CBia AepxkaBHOI miaTpumMku MII B
kpaiHax €C peani3ye HU3KY CIIpAMYyBaHb 10710 pOpMYBaHHS IHPPACTPYKTYPH HOTO MIATPUMKHU
1 PO3BUTKY; BCTAHOBJIEHHS CHCTEMM HUIBI 1 MPO30pOi CUCTEMHU ONOJATKyBAaHHS; HasBHOCTI
(iHAHCOBO-KPEIUTHOI IMiITPUMKH; TIONIYKY HOBHX MOXKITUBOCTEH IPUBHEBOTO KPEIUTYBaHHS
BEJIMKOI KUTBKOCTI KPEAUTHHUX Iporpam 3i ctopoHd M®PO; mokpalieHHs A0CTyMy 10 HOBUX
PUHKIB Ta iHTepHalllOHaJi3alii, a TakoX y Mexax iHdopmanianizauii MII; BcTaHOBIEHHS
HampsAMKiB  miATpuMkd MII 3a  perioHalbHUMHM TporpamMaMy pPO3BUTKY; HAasBHOCTI
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CTpATETiYHUX HANpsMIB CHiBPOOITHUITBA 3 BEIUKUMH IMiANPUEMCTBAMU; YAOCKOHAICHHS
MeXaHi3My pO3BHTKY sikicHoro MII Ha ocHOBI dpaHUai3UHTY 1 OpEHIUHTY Ta 1HII HAIPSIMKH
HiATPUMKH. BigmidaeTbcss HEOOXIAHICTh MONANBIINX JOCTIKEHb, IO CIPSAMOBaHI Ha
MOTHUBAIII0 ¥ CTUMYJIIOBaHHS O aKTUBHOTO 1HHOBAIIMHOTO po3BUTKY MII sk pymmiiHOTO
(akTOpy IHTEHCUBHOT'O PO3BUTKY Oi3HECY.

Knruosi cnosa. mane nignpuemMaunTBo (MII); kputepii MII; Hanpsmku nepkaBHOT
HiATPUMKH, METOIU JEP)KAaBHOTO pETryJIloBaHHsS, OaHKIBCbKE KpEAWTYBaHHS; 1HO3EMHI
IHBECTHIIi1; KpSIUTHI TPOrpaMH; SIKICHHM Malliid Oi3HecC; ppaHdai3uHT; OpEHIUHT.

Ecppemosa A.C.

OnbIT TOCYQAPCTBEHHOIO PEryJIMPOBAHMNA N NOQAEPXXKN
PA3BUTUA MAJOro NnPEANPUHAMATEJILCTBA B CTPAHAX -
YJIEHAX EBPOMENCKOIo COHO3A

B craTthe paccmoTpeHo Manoe npeanpuHumMarenbeTBo (MII) kak cyliecTBEHHYIO 4acTh
SKOHOMHYECKOM CHUCTEMBI, KOTOpasi pean3yeT, KpoMe On3Hec-(hyHKIMH, TAKXKe 1 COLUAIbHYIO
- OpraHu3alfi0 CaMO3aHSATOCTH, O0pa30BaHME HOBBIX PAOOYMX MECT, TOBBIIICHHE YPOBHS
COBOKYITHOTO JI0OXOJla BCEX CIJIOEB HAaceleHUus M NPpo(ecCHOHANBHOrO 00pa3oBaHUs.
PaccmarpuBarorest Tpancopmanuontsie 3tansl pasBuTHs MII, MoTHBaNWs BO3SHUKHOBEHHS
MCII, ycnoBusi  BO3HHKHOBEHHMS  MHOTOYCTPOWHOM  SKOHOMHKH, 3 deKkTuBHas
MHCTUTYLMOHAJbHAS cpea ans pa3sutusi MII, BeIrogHble agbTepHAaTUBHBIE CLIOCOOBI HaYaTh
cBoM Ou3Hec. J[eMOHCTpUPYETCsl, UTO CETrOIHS MIEPE0BOI OIBIT TOCYAAPCTBEHHOM MOAEPKKU
MII B crpanax EC peanusyer psn HampaBieHHN 1O (GOPMHPOBAHUIO MHOPACTPYKTYPHI €T0
NONJEPKKM U Pa3BUTHs; YCTAHOBIEHHE CUCTEMBl JIBIOT M IPO3PAaYHOM CHCTEMBI
HAJIOroOOJIOKEHUs;  HalM4uKM  (PUHAHCOBO-KPEAUTHOM  MOJNJEPKKH; TOUCKA  HOBBIX
BO3MOXKHOCTEH I'PUBHEBOIO KPEIUTOBAHUS OOJIBIIOrO KOJUYECTBA KPEAUTHBIX MPOTpaMM CO
ctopoHbl M®O; ynyulieHne A0CTya K HOBBIM PbIHKaM U MHTEPHALIMOHAINU3AIMH, a TAKXKE B
npenenax uHpopmaruanuzauuu MII; ycraHoBneHue HampasieHui noanepxkkua MII mo
PErMOHAIBHBIM ~ NPOrpaMMaM  pPa3BUTHs; HAJIMYMM  CTPATETMYECKUX  HaIpaBICHUU
COTPYAHHUYECTBA C KPYNHBIMU INPEANPUATUIMH; COBEPLICHCTBOBAHUS MEXAaHHM3Ma Pa3BUTHS
kauectBeHHOro MII Ha ocHoBe (QpaHuaii3uHra u OpeHAMHra M JpPYruX HanpaBlIeHUN
nojiepkku. OTmedaeTcss HEOOXOIUMOCTh AAbHEUIINX HCCIIEAOBAaHUM, HAlPaBICHHBIX Ha
MOTHBAallUI0 W CTUMYJHPOBAaHME K AaKTUBHOMY WHHOBAlMOHHOMY pas3Buturo MII kak
JBIDKYILETO (pakTOpa MHTEHCUBHOTO Pa3BUTHs OU3HECA.

Knrouegwie cnoga: manoe npennpunumMatrensbetso (MIN); kpurepun MII; HanpaBieHust
rOCyJapCTBEHHON MOJIECPKKH; METOAbl T'OCYJapCTBEHHOI'O pPETyIHMpOBaHMs; OaHKOBCKOE
KpEIUTOBAaHNE; UHOCTPAHHBIC WHBECTULINN; KPEIUTHBIE MPOTPaMMBbl; KAYECTBEHHBIN MaJIbIil
O6u3Hec; ppaHyaii3uHT; OPEHIUHT.

Formulation of the problem. Entreprencurs’ finances are important for the formation
of state finances. There are various direct and inverse relationships between the macro level
and the numerical micro levels of finance of economic units. Entrepreneurs pay taxes to the
state and local authorities, in turn, the state provides them with direct and indirect subsidies,
carries out the indirect actions that promote the development of entrepreneurship.

According to the structure of domestic entrepreneurship by size of enterprises on
01.01.2017, the share of small enterprises amounted to 94.3%, the average - 5.5%, and the large
ones - only 0.2% [1], we can say with certainty that exactly small and medium enterprises are
assigned to a special role in financial support formation as the subjects of small
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entrepreneurship, and as the financial potential of the region, where they provide their activity,
as well as the state financial potential.

The development of the SE is an essential part of the economic system, which
implements, besides business functions, also social - the organization of self-employment,
creation of new workplaces, increasing of total income level of all population levels and
professional education etc. However, SE is the most sensitive to changes in the market situation,
crisis phenomena, delays in payments, which necessitates the state regulation of its activity in
the part of economic protection providing [2].

Therefore, the proper development of the SE in Ukraine requires a combination of tax,
fiscal, pricing, foreign economic and social policies in order to create a favorable business
climate. Despite the adoption of a number of important decisions, the development and
implementation of the National Program of SE Development Promotion [3], the conditions for
its formation and development have not significantly improved. The SE has not yet become a
full-fledged sector of the country's economy. Under the influence of various factors (the lack
of proper legal and regulatory framework for the development of the SE, the lack of proper
financial and credit support, limited financial and material resources), small entrepreneurship
in Ukraine is developing slowly. The development of entrepreneurial activity requires
comprehensive assistance from the state both at the legislative and financial levels.

In the countries with developed economies, in varying degrees, along with the postulate
of equality in relations between the state and all subjects of economic activity, special methods
of SE state regulation and development support and its competitiveness are used [4]. The
European vector of Ukraine's development, first of all, involves the observing of SE regulation
experience of the European Union members countries.

Analysis of recent researches and publications. The issues related to the research of
world experience in SE state regulation, as an important component of entrepreneurship, are
reflected in the works of domestic and foreign scientists, as: O.Abramova, Yu.Aleksandrin,
I.Bila, O.Haltsova, O.Derenko, O.Dyveiev-Kyrylenko, M.Zaharii, R.Klifton, M.Kovalenko,
O.Kravets, K.Kuznietsov, M. Kuznietsova, H.Kucherova, S.Londar, O.Melenia, V.Mitsya,
S.Mochernyi, M.Pyvovarov, O.Pokataieva, H.Polishchuk, Dzh.Simmonz, O.Tymoshenko and
others.

Highlighting of unresolved issue. However, it should be noted that in today's
conditions of the domestic economy European integration the organization of the state
preferences for the beginning and development of small entrepreneurship becomes of special
importance. A lack of financial resources or a complete absence of start-up capital, requires the
government to establish a preference that will allow small and medium-sized enterprises to
assess the difficulty of attracting funding in the early stages of their business, as well as to save
time and appropriate financial resources. At present, these issues remain unresolved in the
chosen research problem and require their scientific justification.

The purpose of a scientific article is to study the SE regulation experience of the
European Union members countries, to explore the conditions and methods of applying special
methods of state regulation and support the development of small entrepreneurship and its
competitiveness in the developed countries, as well as the possibilities of their effective use for
the development of domestic small business.

Research results. The practice of entrepreneurship state regulation in different
countries of the world is extremely versatile. An approach to the entrepreneurship state
regulation, as to a particular system, will outline those aspects of interconnection between the
state and business sectors that ensure its highest efficiency [5].
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In countries with a market economy, an effective institutional environment for the
development of the SE is created: the provision of economic autonomy and freedom of action
within the framework of the law, promotion of fair competition and limitation of monopoly,
counseling and assistance in obtaining investment, financing and lending on privileged terms,
protection of private property. There are horizontal and vertical approaches for the SE activity
regulation. The horizontal approach is related to the SE interests protection in related areas of
activity and the position strengthening in the corresponding type of activity, and vertical -
creation of conditions for the economic and social development of this sector [6].

However, under these conditions, the structure of entrepreneurial activity varies widely
between countries - members of the European Union, also differ in the reasons for their low
interest in entrepreneurship. In addition, some EU member states with a developed
entrepreneurship sector are less successful than other countries that promote the development
of small enterprises. In addition, for most EU member states, SE support measures remain
unsystematic and one-sided, while neglecting the specifics of the SE, in particular,
microenterprises, working out with the legislation or in the beginning of new activity for
formerly really bankrupt entrepreneurs [7].

Besides, only 37% of Europeans would like to be self-employed, compared with 51%
of US and Chinese citizens. The problematic aspects faced by entrepreneurs in Europe include
the following [8]: quality education as the basis for entrepreneurial careers; difficult access to
finance and markets; difficulties in business transferring. Buying an existing company is a good
alternative way to start your business, as it is a cheaper way, unlike the ability to start a business
from scratch. Each year, about 450,000 firms in the European Union member states and more
than 2 million of their employees are transferred to new owners [9], but almost one third of the
business transmitted operations are unsuccessful. It should be noted that a similar situation is
observed in Ukraine, when starting a business from scratch or closing it is much more
complicated and costly process than its transfer or sale.

In addition, state-provided privileges at the state and regional levels allow for
simplification of procedures for the execution of documents in state bodies, which often
significantly reduces the procedure for their adoption.

Under these conditions, it is important to take into account the experience of developed
countries in the targeted character of small entrepreneurs supporting with a focus on beginners.
In international practice, there are several categories of people who seek to do business and
start their own business [6]: the first category is beginner entrepreneurs, that is, citizens who
have the ability and desire to engage in such activities. Here, the attention of the support bodies
is directed, first of all, to young people, discharged into reserve militaries, ex-government
officials, engineers who remain unemployed after the closure of large productions; the second
category of entrepreneurs is those who have already started their business and have a small
property. However, a family or small enterprises need the expansion or modernization, and
sometimes a qualitative upgrade of production (for example, diversification) plus certain
financial and credit resources; the third category of entrepreneurs is those who already have a
stable business, and therefore there is a credit history. This category of entrepreneurs can get
additional loans even under working capital. Of course, such entrepreneurs need support at the
exit to foreign markets.

The European Commission believes that for the economy, business transfer is just as
important as the development of startups [9], because there is fear of penalties and burdensome
administrative procedures [2]. Therefore, the European Commission's Enterprise Development
Initiative, adopted in January 2013, aims to revive the spirit of entrepreneurship in Europe [8]:
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- youth education according the entrepreneurship issues, which involves the exchange of
ideas, knowledge, experience and practice between countries, stakeholders and practitioners.
Up to 20% of students are taking part in a program at a secondary school prefer to start their
own business later;

- opportunities expansion for women and other groups of the population. Women account
for 52% of the total European population, but only 34.4% of them are self-employed and 30%
are entrepreneurs. In this case, the European Union is awarded a prize to women-innovators
who are engaged in research and innovative financing; have recently started or have become a
co-founder of a successful company based on innovative ideas.

Consequently, a special Commission has been set up to develop SE in the European
Union members countries, which is intended to carry out specific functions and measures, to
use effective tools [10]. Accordingly, the main directions of state support for SE in the EU
countries are support and entrepreneurship infrastructure formation, a privileges system and a
taxation transparent system establishment, the availability of financial and credit support and
cooperation with large enterprises etc. However, it does not mean the creation of «hothouse»
conditions for small enterprises; but rather, it is a means of balancing of small, medium and
large enterprises opportunities in a competitive environment, a way to compensate
entrepreneurs costs in risky spheres activity [5].

The system of state support of the SE in Western Europe was worked out and modeled
for a sufficiently long time (during the 50-90s of the last century). A system was developed that
created financial rationality (to achieve high and consistent results), competitive neutrality (the
invariability of the structure of import and export prices when taxed), the lowest possible tax
rate and the lowest possible charging costs [4].

In the European Union, a general support of SE is based on two major legal acts, namely
the Small Business Act for Europe (SBA) (2008) and the Competitiveness and Innovation
Framework Program (CIP) (2007). Subsequently, since February 2011, the main regulatory act
for the Commission is the Small Business Act for Europe (SBA), which ensures the
implementation of integrated political support for the development of small and medium-sized
enterprises of the member countries of the European Union. The Commission's activity is
subordinated to the SBA and focuses on the Europe 2020 strategy [11].

The main principles of the SBA Act are:

- entrepreneurship stimulation;

- giving a chance to start a business;

- increasing of small enterprises efficiency;

- administration responsibility;

- public procurement access simplification;

- financing access;

- single market formation;

- skills and innovations generalization, solving environmental problems;

- enterprises internationalization support [4].

With the SBA Act introduction, small and medium-sized enterprises (SMES) receive
separate benefits in their activities, namely:

- can independently choose the accounting systems that are most convenient for them if
they are not able to support significant accounting departments. This helps 5.4 million small
enterprises save up to 6.4 billion euro annually;

- by reducing paper and bureaucratic work (their volume has decreased to 25% from
2012), it is possible to save 7.6 billion EUR, and if the European Commission approves also a
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several number of initiatives, then additional savings by expert assessment can be made to 30.7
billion EUR;

- simplification of reporting procedures for VAT payment. For enterprises with a
turnover to 2 million EUR, there is a special scheme for VAT deferral (cash method). Electronic
reporting is also provided to save up to 18 billion EUR,;

- microcredit assistance, the European Investment Bank provided loans to 25,000 EUR
for small enterprises (from 2008 to 2011 — EUR 30,000);

- in order to protect creditors, the procedure for paying the corresponding payments
within a period of 30 days is determined by the law [4].

Besides, under the SBA Act for SMEs, a number of privileges are proposed to reduce
tax and administrative burdens. For example [12]:

¢ In Germany, small enterprises with annual sales of less than EUR 150,000 (previously
a threshold of EUR 50,000 per year) in the catering and hotel industry are exempted from
monthly reports;

e In Ireland, small enterprises whose turnover does not exceed certain thresholds (for
enterprises providing services for an amount not exceeding EUR 37,500, and suppliers of goods
- EUR 75,000), are not obliged to register as VAT payers;

e In Finland, companies are usually required to report and pay VAT monthly. However,
if the company's turnover is less than EUR 25,000 per year, it can report and pay VAT only 1
time within a calendar year. If the turnover is from 25 001 to 50 000 EUR, then the report and
payment must be submitted quarterly;

e In Lithuania, according to Council Directive 2006/112 / EC, taxpayers whose annual
turnover is less than LTL 155,000 (about EUR 45,000) are exempt from VAT at a tax rate of
21%. For enterprises with a staff of less than 10 people and annual income of no more than 1
million LTL (about EUR 300,000), the profit tax rate is reduced to 5%;

e In Austria, the threshold has been raised from EUR 500 000 to EUR 550 000, below
which the parties are exempted from providing any intrastate information, that is, an analogue
of the tax return for domestic trade in the EU member states.

Consequently, Ukraine taxation transformational processes need to take into account
successful foreign experience in order to unify tax rules as the basis for opening the national
economy and recover the sustainability of its development [13].

The colossal effect of the SE use in the modernization of the regional economy abroad
has been noted for a long time. Permanent attention is constantly given to the phenomenon of
its impact on economic, political, social and technological transformations in the regions, as
well as the ability to stabilize the processes of regional development occurring in these areas
[6]. An interesting experience for Ukraine is the experience of state regulation of SE in EU
member countries in entrepreneurship support in crisis regions. With this aim, free-enterprise
zones are created, in which there state-commercial funds are providing concessional loans and
business services.

Small enterprises have historically relied on bank lending, which is not effective in times
of crisis. At the same time, entrepreneurs feel the difficulties of attracting funding in the early
stages of their business. In December 2011, the European Commission presented an action plan
to improve access to finance for SMEs, as well as proposals for the use of venture and social
funds [14]. Financing is mainly due to the European Investment Bank and the European
Investment Fund. However, there are a number of SME support programs aimed at innovative,



®inancn, obnik, bansn © Ne 1 (22) o 2017 217

social enterprises, as well as enterprises focused on cultural and creative projects (Fig. 1).

25, European
E Investment /
Financing Bank 7 "o

/

Persons who

P
yiil

- i Banks, public guarantees, microfinance ¢ obtain economic
. European % - intermediaries, venture capital and A2 benefits
The European Commission Investment /2 direct investment funds & & & (entrepreneurs.
Fund

]

1

1 .

! businessmen)
:

'

Financing (credit,
guarantees and venture
capital / equity
investments)

Financing
management is
shared with EU
member countries

Lut]

—_——

&
EU member
countries

authorities

L

.6 %

Fig. 1. Work scheme of EU financing provision [15]

To support the SE, the Structural Competitiveness and Innovation Program (CIP),
adopted by the European Commission in 2007, was introduced. It is aimed at supporting
innovation activities, including environmental innovations, which provides wider access to
financial resources and provides support services for SMEs in the regions. One of the
advantages of the CIP program is that it can stimulate the widespread use of renewable energy
sources and increase energy efficiency of production [4].

Each year, the European Union supports more than 200,000 enterprises [16].

According to the State Statistics Committee of Ukraine in 2016 [1], the main source of
domestic investment is domestic enterprises own funds 59.2%, while the rest - 40.8% - external
sources (credits and other loans - 16.1% , state budget funds - 6.3% and local budgets - 3.2%)
(Fig. 2). The consequence of limited access to the market for debt capital, lack of real investors
may be a loss of SE market position.

Main sources of SME investment

B Own funds - 59.2%

B Credits and other external
loans - 16.1%

1 Funds from the state budget
-6.3%

M Local budget funds - 3.2%

Fig. 2. The main sources of small and medium enterprises investment in Ukraine
in 2016 [1]
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Since June 2016, domestic banks have lowered interest rates on SME credits by an
average of 0.5-3 percentage points, but this is still remaining expensive. However, even to get
such loans quickly and without the hassle, as it was before, may not every enterprise.

The best five banks of Ukraine to finance working capital of SMEs in UAH at an
effective interest rate of % per annum are: Ukreximbank - 24.22%; OTP Bank - 26.33%;
Oschadbank - 26.78%; Kredobank - 27.31%; TAScombank - 27.85%. Moreover, PrivatBank
acts as an intermediary in a lending operation at a rate of almost 29% per annum, and for
individuals - almost 35% per annum [17].

For comparison, we have researched a Polish experience in SMEs crediting. For
example, in Poland in commercial banks for a credit can contact the companies that worked on
the Polish market at least one year. For financing new companies can apply to the regional
development agencies, which are located in every province that get credit to these companies
in the segment of micro, small and medium businesses. The agency finances Polish companies
both under the programs of the EU fund and on its own programs. The main conditions for
obtaining a credit for business development in Poland are: registration of a company, doing
business, and also attracting investments financed by credit funds in the territory of the Polish
province (so the credits are distributed at the regional level). Crediting programs are mainly
aimed at business development and implementation of innovations (purchase of equipment,
various innovative programs). The credit amount is up to 400,000 zloty (EUR 100,000). Credit
terms - up to 60 months. Interest rates: 3.16-6.16% per annum. One-time commission for the
credit: 1% of the credit amount, if the credit period does not exceed 24 months, 1,5% - with the
term of crediting more than 24 months. A mortgage on a credit may be movable or immovable
property (including purchased from credit funds), also as guarantees of a special guarantee fund.
Credits up to 50 thousand zloty - no deposit.

For clarity, credit conditions comparison of working capital replenishment for Polish
and Ukrainian SMEs has been made and reflected (Table 1).

Tab. 1 shows a significant difference in interest rates, when Ukrainian SMEs have to
pay credit interest in 4-5 times higher than Polish entrepreneurs, provided they have
substantially lower living standards. This indicates that domestic banks are not in a hurry to
intensify and reduce the cost of traditional SME crediting. Therefore, it just remains a hope
about new opportunities for hryvnia crediting from the side of international financial
institutions.

Table 1 - Credit conditions of working capital replenishment for Polish and
Ukrainian SMEs on 01.01.2017 [17]

Credit conditions For Polish SMEs For Ukrainian SMEs
Credit sum 400,000 zloty UAH 500,000 — UAH 100 million
(EUR 100,000) (EUR 17,000 — EUR 333,333)
Credit term To 60 months (5 years) To 24 months (2 years)
Interest rates 3,16 — 6,16 % 185-26 %

One-time commissions

_ 0, . 0
for the credit issuance 1-15% 05-1%

movable or immovable property
(vehicles, equipment, goods in
storage), deposit rights, as well as
mortgage property insurance
policy (0.2-0.4%)

movable or immovable property

(including purchased from credit

funds), as well as guarantees of
a special guarantee fund

Collateral for a credit

To 50,000 zloty To UAH 200,000

Collateral credits (EUR 10,025 ) (EUR 6,067)
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Consequently, the involvement of foreign investments and bank credits for the domestic
SMEs development is a way to increase the possibilities of their external financing. Thus, the
German-Ukrainian Fund (NUF) and KredoBank (on 11.10.2017.) have signed the following
agreement on crediting to Ukrainian SMEs in the amount of 100 million UAH, as reported the
EU representative office in Ukraine. According to the agreement, KredoBank will credit to
enterprises at a rate of 15% per annum in UAH. The agreement is part of the German-funded
SME Support Program through the German State Development Bank KfW and supported by
the EU's EU4Business initiative [17].

Thus, due to the large number of credit programs from the IFOs, there was an
opportunity to credit SMEs at relatively low interest rates for a range of financing sources.
Credits for this sector of the domestic economy are issued by only a dozen of banks. At the
same time, the demand for this scarce service by this time was almost not noticeable, due to
insufficient awareness of entrepreneurs from the side of both commercial intermediary banks
and the NBU.

At the same time, in order to improve the access to new markets and internationalization
as well as to inform the SMEs, state support providers in the EU member countries a number
of portals and web pages where entrepreneurs can find more detailed information [18]:

- Enterprise Europe Network - a network that helps the SEs to overcome legal obstacles
in the market, as well as to find potential business partners across Europe;

- Small Entrepreneurship Internationalization Portal - facilitates information access
about state support providers in EU member countries and international markets;

- The Clusters Internationalization is an initiative aimed at promoting the international
cooperation of the cluster through its activation and networking of entrepreneurship within and
outside of Europe;

- Your Europe Business Portal is a practical online business guide for entrepreneurs in
Europe that provides entrepreneurs with information and interactive services that help them to
spread their business abroad;

- The European Small Business Portal is an electronic guide, where SEs can find
information on available financing, markets, and policy issues in relation to the SEs of
individual countries [2].

With the implementation of proposals to development support the SEs should pay
attention to the quality, to ensure a compliance with Western standards in technical,
technological and cultural relations. To this end, one of the strategic directions for accelerating
the quantitative and qualitative development of SE in Ukraine may be the use of modern
technologies that have passed a long-term testing in the West. Such forms of development of
domestic SMEs can be franchising and branding, as a means of entrepreneurship, based on the
system of interconnections between enterprises, which are enshrined in a series of agreements.

The mechanism of SE quality development on the basis of franchising and branding
reminds of «cloning» of successful business [19; 20]. In essence, a genetically grounded
transfer of information is provided, which ensures the creation of enterprises (franchisees)
responsible for the level of development of the «parent» company (franchisor). On the basis of
this information is reproduced not SE in general, but the corresponding level of organization of
production, technology, techniques, the character of service and industrial infrastructure. This
is precisely the qualitative SE development. The quantitative development of newly created
SMEs (franchisees) is due to the fact that the direct dependence of the franchisor on an
expanded market for the sale of its products, works and services is realized. Under these
conditions, it needn’t to create new affiliates at its own expense, but on the contrary, when they
are established, the franchisor receives a significant initial payment, and then - one-time or
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regular payments - royalties. This is what makes the franchisor an incentive to transfer their
rights to a growing number of franchisees, thus contributing to an increase in the number of
SEs.

Similarly, franchising branding plays an important role in the formation and expansion
of production of SEs high quality. The most striking example of SE cloning on a branding basis
is the increase in the number of fast food companies based on the McDonalds restaurant
network; brand information technology companies - Google, Apple, IBM, Microsoft; including
domestic brands of cellular operators - Kyivstar, Lifecell. In order to determine the degree of
representatives interest of all known world corporations brands, serious research work is
required that involves a series of economic experiments. In our opinion, the first step should be
to analyze the impact of branding companies on the development of SE network in Ukraine.
Consequently, in the case of the active use of franchising and branding, Ukraine will have the
opportunity to adopt the latest technologies and move to the culture production level of western
countries.

Asarule, in the EU, small enterprises are in the competence of the Ministry of Economy
and (or) the Ministry of Industry and Trade. Germany and the Netherlands, for example, have
SE departments in the Ministry of Economy. In France, the relevant department was established
in the Ministry of Industry. In the UK there is even a Ministry of Small Business. As far as SE
development programs are concerned, they are designed to count on the participation of several
ministries at once, which requires of efforts coordination.

An important part of SE state support in the EU is the maintenance of these enterprises
at the local level. To ensure this, the European Commission assists Member Countries and
Regions in developing policies aimed at promoting entrepreneurship and helping small
enterprises at all stages of development, as well as accessing to global markets. ldentifying and
sharing best practices are the key elements of this policy [4].

In Ukraine, we observe a poorly developed infrastructure of SE development support,
but the Government is taking steps to overcome this problem. That is why, in order to facilitate
the entrepreneurship support infrastructure development, in particular providing financial,
logistical, informational, scientific and technological, consulting, marketing, stuff and
educational support to economic entities, resolving issues at the state level of the Cabinet of
Ministers of Ukraine Order «The Small and Medium-Sized Entrepreneurship Development
National Program Concept Approval for 2014-2024» implementation [3].

Conclusions. Taking into account, all above researched, it can be concluded that in any
economy, the SE development is not possible without state aid. The positive experience of
developed countries testifies to the fact that the state should at a regulatory level maintain and
expand the opportunities of small and medium-sized businesses. At the same time, in our
country the support of SE structures is carried out according to regional development programs,
each region should consider the experience of foreign countries and the possibility of its
application of certain developments of the region, taking into account its opportunities and
priority development directions.

According to the small and medium-sized enterprises financial planning improving
possibilities, taking into account the much greater experience in a market economy and more
stable legislation, it is much easier for business entities in foreign countries to plan their activity,
and therefore the enterprises financial plans development is carried out in a detailed form
corresponding to a defined system.

In Ukraine, to overcome the shortcomings and problems of SMEs improvement, the
regulatory framework in the internal financial planning sphere should be improved and refined;
SE innovation activities incentives should be provided as a moving factor of intensive business
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development. It will require the creation of appropriate conditions for the effective financial
mechanism formation of methodological, organizational structure of the financial relations
system inside and outside the enterprises, that indicates the prospect of further research.
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